
Life Settlement EvaluationTM

Insured Name & Date of Birth*
In-Force Illustration to age 100*
Preliminary Health Questionnaire*

3 Days

Preparing For Market
Medical Records and Life Expectancies Obtained
Policy and Insureds’ Documentation*
Policy Appraisal Report™

1-2 Months

Formal Auction Process
Providers Bid to Establish Market Value
Post Auction Review™
Formal Settlement Offer Letter*

1-2 Months

Life Settlement Formal Application
Application & Agreement*

HIPAA Authorization and Medical Contacts*
3rd  Party Authorization*

Advisor & Client

Marketing The Policy
Policy Sent to Marketplace

Provider Pricing Assessment
Initial Offers Collected

1 Month

OFFER ACCEPTED

READY FOR MARKET

CASE PREQUALIFIED

LIFE SETTLEMENT TIMELINE
This timeline shows the important steps that need to be taken during a very involved and complex life 
settlement process. Steps with a (*) are actions that an advisor and client must complete together. Your prompt 
completion of these items will help complete the case within the overall timeframe of 5-8 months. 
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Closing Documents and Signatures
Contract and Forms Signed*

Due Diligence and Document Review
All Issues and Information Requests Resolved 

1-2 Months

Settlement Approval and Funding
Settlement Funds in Escrow
Change Forms Processed by Carrier
Payment received by Client — Rescission Begins

1 Month



LIFE SETTLEMENT TIMELINE

Securities offered through Valmark Securities, Inc. Member FINRA/SIPC. 
Investment advisory services offered through Valmark Advisers, Inc., a SEC Registered Investment Advisor. 
130 Springside Drive, Suite 300, Akron, Ohio 44333. (800) 765-5201.
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•  In a life settlement agreement, the current life insurance policy owner transfers the ownership and beneficiary 
designations to a third party, who receives the death proceeds at the passing of the insured. As a result, this  
buyer has a financial interest in the seller’s death.

•  A policy owner should consider the continued need for coverage, and, if the policy owner plans to replace  
the existing policy with another policy, the policy owner should consider the availability, adequacy and cost  
of comparable coverage.

•  Policy owners considering the need for cash should consider other less costly alternatives to a life settlement.

•  When an individual decides to sell their policy, they must provide complete access to their medical history, and 
other personal information, that may affect their life expectancy. This information is requested during the initial 
application for a life settlement.

•  After the completion of the sale, there may be an ongoing obligation to disclose similar and additional information 
to the buyer or servicing agent at a later date.

•  A life settlement may affect the insured’s ability to obtain insurance in the future and the seller’s eligibility for certain 
public assistance programs, such as Medicaid, and there may be tax consequences.

•  Individuals should discuss the taxation of the proceeds received from a life settlement with their  
tax advisor.

•  A life settlement transaction may require an extended period of time to complete. Due to complexity of the 
transaction, fees and costs incurred with the life settlement transaction may be substantially higher than other 
securities.

•  Once the policy is transferred, the policy owner has no control over subsequent transfers.

•  Valmark and its registered representatives act as brokers on the transaction and may receive a fee  
from the purchaser.

•  Valmark Securities supervises all life settlements like a security transaction.


